
Total Number of Active Members (Growth Factor)

Total Number of Memberships – new/renewal (Retention Factor)

Total Number of Visitors

Total Number of First-Tier (Member-to-Member) Referrals Given

Total Number of Second-Tier (Golden) Referrals Given

Total Number of Dance Cards Completed

Total Number of Networking Workshops Attended

Chapter Mission
Management by setting objectives has proven to be an effective way to promote growth 
in a business or organization. BNI chapters are encouraged to chart their annual goals 
and then track their growth.
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(1 to 1s)

Total Value of Closed/Continued Business (From Thank You Slips)

And Goals For 2008

_______________________________

(Name of Chapter)

(Member refers 3rd Party to Member)


